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Have you ever had one of those “aha” moments when 
an idea pops in your head…and you know that you’re 
onto something BIG? It happened recently to me after
a “Master Mind” meeting that Trevor and myself or-
ganized in Charleston, SC.

I immediately ran the idea by two close biz 
associates (who both agreed it had a ton of poten-
tial)… and within 2 weeks, made it a reality!

Think And Grow Rich by Napoleon Hill

In Napoleon Hill’s book, Think and Grow Rich, the 
ninth step towards riches is called “Power of the Mas-
ter Mind”. If you haven’t read this classic yet, add it 
to your reading list immediately. Many of the most 
influential people in business attribute much of their 
success to this one book. I’ve probably read it 8 or 
9 times now. As Jim Rohn says, “Repetition is the 
mother of skill.”

Let me give you a quick background on the 
book… then we’ll dive into what is meant by 
the “Master Mind” principle and why it’s vitally 
important to your success… and we’ll finish up 
by going over 5 steps to create your own Master 
Mind group.

In 1908, as part of Napoleon Hill’s work for a 
magazine, he interviewed Andrew Carnegie. 
Carnegie’s company, US Steel, was the first bil-
lion dollar company in the world…. and he be-
lieved that success could be distilled into simple 
principles that would make it attainable for any-
one to achieve great financial success.

Carnegie commissioned Hill to go on an exhaustive 20-
year study of 500 of the most successful people of their 
time. Hill interviewed Henry Ford, Theodore Roosevelt,
John D. Rockefeller, Dr. Alexander Graham Bell, Charles 
Schwab, Thomas Edison, among many others… and in 
1937 published, Think and Grow Rich, which would be-
come one of the most influential and best-selling books of 
all time.

This work is referenced as the “science of personal 
achievement.”.And YES, it’s a science.

The “Master Mind” Principle

Hill says… “The “Master Mind” may be defined as: Co-
ordination of knowledge and effort, in a spirit of harmo-
ny, between two or more people, for the attainment of a 
definite purpose. Economic advantages may be created by 
any person who surrounds himself with the advice, coun-
sel, and personal cooperation of a group of men who are 
willing to lend him wholehearted aid, in a spirit of perfect 
harmony. This form of cooperative alliance has been the 
basis of nearly every great fortune.”

Patrick and 
Trevor’s recent 
Master Mind 
gathering in 

Charleston, SC
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CANI: The Secret To A Productive Mindset

In this month’s edition of Pat’s Inbox, I’m going to answer a com-
mon question that we get from subscribers and members…

“With everything that life throws at you, how do you stay in a good 
productive mindset?”

When I ordered one of Tony Robbins courses years ago, there was 
an index-sized card that came with it. All that it said was “CANI” 
in big letters with the words, “Constant and Never Ending Improve-
ment” written underneath it.

I positioned this card on my bookshelf so that every day when I 
walked into my office, I couldn’t avoid it. It slapped me in the face 
everyday and reminded me of what would ultimately lead to my 
success… Constant and Never Ending Improvement!

If you want to achieve great success and live the life you’ve always 
dreamed, you must commit to CANI. That’s how I keep my mind 
sharp, focused, and productive to move towards my goals each and 
every day.

Are you a student of life?

The great American philosopher Ralph Waldo Emerson said, “Ev-
ery man I meet is my superior in some way, in that I learn of him.” 
What a powerful mindset!

What books are you reading right now? What new people are you 
meeting and building relationships with?

It’s been said that you’ll be the same person 5 years from now ex-
cept for the books you read and the people you meet. That’s always 
compelled me to read as much as I can and network like a mad man.

Here’s another good question, what do you listen to in the car?.

STOP listening to music, the radio or your favorite talk show. 
You’re missing a huge opportunity to get ahead.

Think about how much time you spend in the car. If you’re like most 
people, you spend at least an hour a day. So over a year, that would 
be 365 hours. What if you spent 365 hours over the next year listen-
ing to educational material on real estate investing, private money, 
sales, business, marketing, management, etc?

Pat’s Inbox
You’ve Got Questions...

Pat Has ANSWERS.

After 20 years of studying the most successful people in the 
world at his time, Hill realized that if you analyze the record 
of anyone who has accumulated a great fortune (even those 
who accumulated modest fortunes) either consciously or un-
consciously employed the Master Mind principle.

How to Create Your Master Mind Alliance Group

If you’d like to start your own Master Mind group, here are 5 
simple steps to make it happen…

Step 1 – Read Think and Grow Rich.

Step 2 – Define your Master Mind group’s purpose. Maybe 
you decide that your purpose will be to forward your own and 
other member’s real estate investing businesses. One of our 
Platinum Members, Mark Douglass, started a group that fo-
cused solely on private money.

Step 3 – Set a goal for when your first meeting will be.

Step 4 – Invite potential members. If you don’t know whom 
to invite, it’s time to start networking. If you’re group is going 
to focus specifically on real estate investing, start by going to 
your local REIA meetings. Call real estate investor marketing 
in your area, seek out like-minded people who want to grow 
their businesses through cooperation… and invite ‘em to par-
ticipate in your Master Mind alliance.

Step 5 – Decide when, where, and how often you’ll meet. I’m 
in a few different Master Mind groups… one that meets quar-
terly in person. We have four members (all biz owners) – a 
publisher, an attorney, a musician, and myself. I’m in another 
group that meets monthly by phone.

Alrighty, as you put this info into action, let us know if you 
have any questions… and how we can help.

Happy Investing!

Stay tuned next month and I’ll tell you more about my idea 
that came from my recent “Master Mind” gathering… and 
how it benefits you in a BIG way! :-)

Something to think about...

“Formal education will make you a living; 
self-education will make you a fortune.”

-Jim Rhon

Continued on pg.4
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Right Brain, Left Brain… Why You Have Brain Block
(and one way to blast through it AND increase your happiness)

By Trevor Mauch

Continued on pg. 4

Lifestyle Entrepreneurs Guide To 

Legendary Living My monthly thoughts, ideas, and 
sometimes unconventional ways 
of building a business to fuel your 
ideal lifestyle.

Not too long ago (and just recently am getting over it) I 
was going through a bit of a funk. Not having as much 
fun at work as I used to. Not feeling excited about get-
ting up and diving into my day as usual… and not ful-
filled as I normally am… and I didn’t have a clue why.

Great businesses. Great lifestyle. Great family. Great 
life.

But, I knew something was off and just wasn’t the same 
as normal but just couldn’t peg it. You may be experi-
encing something similar right now. If so, read on… 
I’ll tell you my prescription for blasting through it.

Use It Or Lose It

have to worry about that… plus, I’m challenging my 
mind all day at work”… keep reading.

So, I just turned 30 recently. And like I said above… 
I’m blessed with the life I live, but up until recently I 
went through a phase where I just wasn’t as fulfilled and 
constantly energized and happy as usual.

Then I read a book called “The Charge” by an Author 
from here in Oregon. It’s basically about what he calls 
the “10 human drives and activators” in life that help us 
live a fully charged, energetic, and fulfilled life. Great 
book by the way. Get it on Amazon today

One thing in the book really hit me and made me realize 
what I’ve been missing in life the last few years. You’ve heard the saying,“use it 

or lose it” right? Usually people 
are talking about physical fit-
ness when they say it. Use your 
body (i.e. – get up and exercise 
a bit every day… that’s what 
our bodies are made for, not sit-
ting 10 hours a day)… or your 
health, energy, and lifespan will 
go down the tubes. Makes sense 
right?

But, it also goes for your mind.

I read a study a while back that 
showed how simple mind games 

That one thing is…

I “Forgot” How To Use My Right 
Brain

Yep. Half of my brain was going to 
waste. And it was my choice to let it 
go or save it.

We all learn in grade school about 
“right brain, left brain”. The left half 
of our brains is where we do most of 
our non creative stuff. Adding and 
subtracting, science…Jeopardy kind
of stuff.  The right half of our brains is

like crossword puzzles, games that challenge the mind, 
etc. help to prevent Alzheimer’s and memory loss as 
you get older.

People who sat and watched TV (or played Farmville 
on the computer ;-) most of the day at age 70… tend to 
get Alzheimer’s more often and lose their memory ver-
sus people who challenged their brains throughout the 
day with simple activities like knitting, puzzles, word 
games, and things like that. Use it or lose it.

But, before you say… “ya, but I’m not 70… I don’t

the emotional, creative, day-dreamer side of the brain. 

We all have a dominant side of our brains. Mine has always 
been my left side. Always had been great at math, science, 
great grades, not too excitable, and pretty straight forward. 
But also have always loved music, drawing, and being cre-
ative (but didn’t show it overtly).

So, over the last 3 years while I was focused on growing 
my companies I fell into a trap a lot of us go into. Lots of 
learning, lots of thinking about business systems, numbers,
strategy, etc. Not a whole lot of creativity, mental chal-
lenge, learning new skills (other than ones directly related 

How are you using your right brain?
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to growing my company).

The Charge pointed out that when we don’t challenge 
ourselves with creative acts, challenge ourselves with 
learning “new” and exciting things, do interesting new 
things, the right side of our brains really stops working 
fully. Use it or lose it.

My normal day would be get up, hang with the family, 
go to work, maybe get a work out in occasionally, come 
home, dinner, hang out w/ the family, work before bed. 
Then I’d do it all over again. No real challenge, nothing 
on a consistent basis “new”, nothing really creative. My 
right brain was giving up… and it left me unfulfilled. 
Un excited.

Are you in the same boat?

So, What Am I Doing About It? (and you can too)

As humans we crave newness. We crave challenge. We 
crave creativity. Without it we feel unfulfilled. But most 
of us rarely build this into our daily lives on purpose.

One thing I’m doing right now is learning to play the 
guitar. I love music. Patrick is a great piano player (just 
started 3 years ago) and every time I’m with him we 
stumble on a piano somewhere and he starts jamming. 
I friggin’ love it… and not so secretly have always 
wished I could do the same thing. The thing is… I can. 
You can. Patrick just chose to build “newness” (learning 
the piano) into his every day life.

In The Charge Brendon says to build in challenges ev-
ery 60 days to ramp up the newness in life. I’m hitting 
the guitar hard this summer… and just the thought of 
the challenge and being able to jam on the guitar with 
friends makes me smile and happy right now. Next, who 
knows… maybe I’ll finally learn to dance so I don’t em-
barrass my wife on the dance floor ;-) 

Whatever it is for you, take 5 minutes right now and 
pull out a calendar. For the next 6 months… write out 
something new you want to learn every 60 days. Then 
do it. You’ll be amazed at what opening up the right 
brain again can do for you. Amazing with a little right 
brain can do.

… what do you think your life would look like 
then?

You are going to be paid in life relative to the val-
ue you bring to the market and you’re only going 
to be able to bring MASSIVE value to the market 
when you’re in a productive mindset. Make your-
self more valuable by enrolling in Automobile Uni-
versity.

If you don’t have a car or don’t spend much time in 
one, find another time to consume educational info.

And when it comes to education, it doesn’t matter 
whether you’re listening to CDs, mp3s, watching 
videos, reading blogs or books… as long as you’re 
consuming good quality information. Then, you’re 
growing, not shrinking. You’re moving towards 
your goals rather than away from them.

Oh yeah… and I don’t want to hear you complain 
that you don’t have enough time either. All you 
have to do is answer this one question…

Would it be possible to wake up 30 minutes earlier 
than you do currently and devote that time to edu-
cating yourself? The answer is “yes”… you could.

Commit to CANI… and watch your productivity 
soar!!

Join the conversation in the comment area on the 
PMBP blog, email our support, let us know how we 
can help. Maybe your comment or question will be 
featured here next month :-)

Constant And 
Never Ending 
Improvement
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This exercise more than anything will drill down to what you want at your core… this doesn’t have any-
thing directly to do with private money… but what you’ll find out will translate to EVERY aspect of your 
life… serious stuff here.

Basically what you’re going to do for the next 15-20 minutes is put yourself into the ideal AVERAGE day 
in your life. I don’t mean your “best day ever” scenario (like meeting your hero, winning the world series, 
doing a deal that makes you $1million in a day)… that’s not what we’re looking for. What you’re looking 
for… deep down in your core is this:

–What is your ideal average day? – If you had to live the SAME day over and over everyday for the rest 
of eternity… and you could pick what that day was like where you would be completely happy to live this 
day everyday… how would it play out? How would it play out from the time you got up to the time you 
went to bed? What would you do? How would you feel? What would you (and other people) say? How 
would your day go? Etc.

Here’s this month’s resource to...

Swipe and Deploy
Your monthly template, marketing idea, or script to profit from in your own biz today!

You don’t want to be broad in this… basically think out minute 
by minute in DETAIL what would go on.

Your Ideal Average Day –
What It Is You Truly Want Deep In Your Core

Quick Tip: Grab the Swipe and Deploy worksheet and use it 
to include everything in detail… even the words and subjects 
of the conversations you have with people, what you do for 
work (doesn’t have to be working for 8 hours if that’s not ideal 
for you… it could be you work for 3 hours… but love what 
you do… be true to yourself… no one else). Start visualizing 
and writing… it may take you 15 minutes… it may take you 2 
hours.

It’s seriously amazing when you REALLY put in the effort to 
do this what comes out that you probably didn’t think about 
before.

DOWNLOAD THIS!!!

One of our PMBP faculty members did this a few years ago… and the movie of his ideal average day 
has played in his head subconsciously almost everyday… and it not only keeps him motivated to achieve 
his dream life… but it subconsciously pushes him TOWARD those images. Shortly after he did this little 
exercise, he and his wife moved into a house that was VERY close to the one he visualized… not quite 
exactly… but close… and I’d bet the next house he moves into will be eerily similar to the exact house in 
his “ideal average video”.

That’s how this stuff works.

If you skip doing this exercise and think you’re above it or don’t have the time for it… I kind of feel sorry 
for you because if you can’t implement that simple exercise that does A TON of good for you and your 
success… how’s it going to be when you have to implement something that takes more effort to... like 
getting private money? Hmmmm… something to think about huh?
Download your worksheet at: www.privatemoneyblueprint.com/idealday



Private Money Monthly
Where you come to find the latest in “private money getting” strategies and techniques.

By Patrick Riddle

Your Private Money Deal Is Funded! Here’s What To Do Next…
Ok, so a private lender has just funded a deal for you. There 
are certain things that you need to go over to set yourself up 
for success. Here they are:

1) Communication

Let your private lender know how to best communicate with 
you going forward. Personally, my preferred method of con-
tact is through email. Then, if a phone appointment is war-
ranted, I’ll schedule a call.

Here are 3 things you want to define in regards to communi-
cations with your investor: who, when, and how.

For example, “Mr. Investor, I want you to know that I (who) 
handle all of our investor relations… so going forward, if 
you ever have a question or want to talk, the best way to 
contact me is by email (how). My email address is blah@
example.com. I typically respond to all of my emails within 
3 business days (when). And then, if we need to schedule a 
phone call to discuss anything further, we’ll find a time that 
is good for both of us. Does that work for you?”

2) Handle “The Market Is Terrible” Objection

Your private lender says “yes,” then goes to work the next 
day and tells one of their colleagues about the decision to 
lend money on a real estate deal… to which they reply, “Are 
you crazy? The real estate market is terrible!”

Here’s what to say to handle this objection before it comes 
up, “If you happen to talk to anyone about your decision to 
lend funds on one of our real estate deals, you’ll probably 
get a response like ‘the real estate market is in shambles’ 
or ‘are you crazy’ or ‘it’s a horrible time to invest in real 
estate’… so I just wanted to prepare you for that. That’s how 
the mass media paints the picture about investing in real es-
tate… but you and I both know that NOW is a great time to 
invest in real estate based on what intelligent investors do… 
buy when the market is down.”

Now, if someone says something about the terrible market 
or it being a bad decision to invest in RE, your private lender 
expects it… and doesn’t have to defend their decision be-
cause they knew this was coming.

3) Handle “The Non-Traditional Investment” Objection

Here’s what you say, “Also, if you tell some of your friends and 
family about your investment with us, since this is a nontradi-
tional investment opportunity, don’t be surprised if they do not 
respond positively. They may think you’re crazy for investing 
in real estate right now but that’s just because they don’t un-
derstand the opportunity like you do.”

Handling objections before they arise is a powerful way to 
keep your client in the best mind set about their investment.

4) What Your Private Lender Will Receive From You

Let your lender know exactly “what” they will receive from 
you and “when.” For instance, if you are making monthly or 
quarterly payments to them, let them know what day payments 
are sent out and when to expect their first payment.

If the investor’s interest is accruing, let them know when they 
should expect to hear from you next.

5) Obtain Future Business Through Referrals

Referrals are the easiest and best source for private money 
once you get a few lenders on board. Tell them from day one 
that you’ll be contacting them for referrals once they’ve expe-
rienced an investment opportunity with you.

Say, “Mr. Lender, once you have experienced an investment 
opportunity with us and enjoyed the benefits of having your 
money work hard for you, I’m going to ask you if you know 
anyone else that may be interested. This could be a friend, fam-
ily member, someone from work . . . really anyone that you 
know that may be interested in making a good return in real 
estate. Does that sound fair?”

-Page 2-
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Strategic Investors Insider’s Circle
Membership Info

Instructions
1. Check your email for your username and password.
2. Visit the members area of Private Money Blueprint at: 
     www.privatemoneyblueprint.com/members
3. Enter yout username and password.

For Assistance

If you are having problems logging in, or just have a question about the system or program, just email 
support@privatemoneyblueprint.com. We’re here for you! 

What you receive with your Strategic Insider’s Circle Membership

• Incremental access to the online Private Money Blueprint system
• Downloads and resources for your success
• Private Money Articles from our faculty
• Access to interviews and case studies of successful private money getters
• Live monthly group call with Patrick 

Members Makin’ IT Happen!
“Hi gang!
Hope all is well. 

I’m digging through all the videos of the PMB semi-
nar, and all I can say is WOW! Your team is more 
thorough than any course I’ve ever been through.

I did private money the wrong way before, and after 
your course, I don’t have to worry about stepping in 
a SEC bear trap ever again. 

Thanks a Million (or two) for all the hard work and 
research your team brings.

Thanks,”
 Jason Gray
Fresno, CA

“Patrick,
I want to thank you.

I have completed my first wholesale deal about 2 
weeks ago. We made $7.000.00! 

I have 4 more under contract with a buyer that is 
also looking at another 5 deals we have through oth-
er land lord investor that just want to get out of the 
business.

Thanks again for the great training!”
Keith Jones,
Secret Survey Member
Ellenwood, GA

“I used some of your techniques and secured $140K from a private lender!  I am using the money to pur-
chase and improve an apartment complex in DFW area.  My goal is to secure $1million in private money 

by end of year.
Thanks again,” 

Michael Garner, Fort Worth, TX
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P.O. Box 1033
Alpharetta, Georgia 30009

www.privatemoneyblueprint.com/members
877-224-0445

On this disc....
In-Depth Deal Analysis Training

You’re Going to Learn:
• A step-by-step how to analyze 

deals 
• NEVER overpay for a property... 

one of the biggest mistakes in-
vestors make

• How to use free software that 
does all the number crunching 
for you.

• How to evaluate multiple exit 
strategies in seconds

• Use the “Max Offer Calculator” 
that tells you what to offer in sec-
onds

• Plus much more!

Did you receive a faulty disc? Let us 
know and we will send you a re-
placement. Send an email with your 
name and mailing address to  Char-
ity@privatemoneyblueprint.com or 
call 877-224-0445, and we will get a 
disk out to you right away.

Coming Next Month.... How Platinum Members, Carlton and 
Nancy Linder, Closed An 86-Unit Apartment Deal

Patrick will be chatting with Carlton and Nancy Linder, who just closed on 
their first apartment building deal! It’s an 86-unit complex... and they’re 
going to show you exactly how they did it.

Here’s what you’re going to learn:
- The most important 30 seconds of Carlton’s investing career (swipe this 
word-for-word and use it your biz)
- The secret ingredient (it starts with a “P”) that allowed Carlton and Nancy 
to achieve their dream of becoming apartment building investors
- Revealed: The funding source that put up $500k for the deal. 

In-Depth Deal Analysis Training With PMBP 
Faculty Member, Daniil Kleyman


